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The invitation-only launch party
for Hearth and Stone Luxury
Home Tour took place on Febru-
ary 27th at the Omni Resort in
Broom eld. Dozens of Realtors
enjoyed drinks and appetizers
while discussing the nature

of the luxury market and the

S Networking Agents Christy Watson & Rebecca Holley Jill Forman & Yalin Zhang

The tour will take place monthly, beginning April 22nd. The group will meet at The

Chateaux at Fox Meadows for a light breakfast and networking time before touring 6-8

é luxury properties. The listing agent must be a member to have their luxury listings on the
tour. More information and the link to join is www.HearthandStoneLHT.com as well as on

newly-formed luxury home tour. Facebook @Hearth & Stone Luxury Home Tour. It is made possible by the generosity of the

They were joined by Lesli Akers, sponsors: Carrie Nash, SWBC Mortgage, RSS Insurance, Haven Design, First American

the President of Keller Williams  DNE T HEA T & ]T Title, Hero Inspections and Real Producers Magazine.

International Luxury division, Advisory Board: Christy Hepp, Christy Watson, Jill Forman & Rebecca Holley Candace Loving, Meghan Bach, Home

who shared some of her insights Builder Tom Fischer & Maria Scroggs

into the luxury market across the

US. The sponsors of the tour pro-
vided information on their areas r I I
of expertise and ra ed o items

of value.

The Hearth and Stone Luxury
Home Tour is an exclusive real
estate broker tour showcasing

a Colorado collection of luxury
homes in the Front Range and
Boulder areas. The curated tour

is an opportunity for agents to
present their luxury listings,
receive feedback from agents, and
to provide a venue for meaningful
networking opportunities with Christina Kern, John Grandt & Christy Hepp Alicia Miller, Laura Sha er & Lisa Guthrie
agents from all brokerages. “This

tour is a way to bring additional  greater Denver Metro Area, in Cherry .
value to our sellers, collaborate  Creek, as well as one in Scottsdale, AZ as §

with other luxury agents, in- part of the research done by the advisory
crease knowledge of our active  board in setting up the tour criteria and
and upcoming luxury listings, processes. Co-founder Christy Watson

and to hopefully sell these homes adds, “Hearth and Stone Luxury Home
more quickly!” says Jill Forman,  Tour gives agents an advantage when
co-founder. Forman was able to  speaking with luxury sellers about the

visit the only other tour in the exposure their home will have.”

Hearth & Stone Luxury Home Tour Launch Party

Ron Marocco & Pamela Subry
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